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Diving deeper into PE activity also yields the not-too-surprising findingthat add-ons have accounted for the vast bulk of all PE transactions within dermatology. Quite popular as a way to mitigate initial buyout multiples in a pricey dealmaking environment, add-ons also lend themselves to the type of fragmentation observed in dermatology. It is much easier for a platform buyout to be closed at a potentially lofty price if multiple add-ons can already be lined up in order to establish a commanding presence in a given region, or in a particular niche. The degree to which add-ons have been the approach of choice for PE in dermatology is extreme relative to other segments, however.
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